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Grow Your List with Your Free Gift and Increase Your LIST BUILDING MOJO!
Intentions for this week: 
· Pick and Chose from today’s hottest free gift ideas that your ideal clients will COME running for


· Create Your Free Gift in 6 easy steps 


· Learn exactly what you MUST INCLUDE in your free GIFT if you want to POP  your Biz


· Receive Amanda’s List Building MUST HAVES: 15 Super Easy & Fun Ways to Grow Your List


· How to Track and Watch Your Stats like a Biz Pro
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Healthy Wealthy Biz School
90 days to POP Your Biz!

Guidebooks




It’s really important that you track your progress each and every week so that you can be accountable to your intention and desire. So please review Week Ten’s Action Steps and check the boxes if you completed the action steps. If you have not completed Week ten, please go back and work through the guidebook and complete all of the Action Steps so that you will have a solid foundation to build upon. Fair enough?
Did you?... 
( Answer all of the questions in this guidebook

( Call and ask the rules and prices of hotels and locations where you will be hosting your VIP day. Are there restrictions for what you can and can’t do? Will you have privacy when you need it?

( Make a list of supplies to bring: Camera for interview, whiteboard for brainstorming, food and drinks, etc.

( List out all your expenses! Include personal expenses like gas, clothing, hair and makeup. This will help you see if you are charging enough.

( Spend 30 minutes imagining how the ideal plan will flow. Then spend 30 minutes imagining bending your plans to be flexible to the needs of your client.

Remember, it’s important to have a plan, but it’s also important to follow the energy of your client and your location. Be mentally prepared to go a little off course as the need arises, because it could make all the difference for your client on her special day.
Your List Building MOJO!

The secret to making your biz POP is having an online community of raving subscribers who LOVE what you are sharing and bringing to their world. Without a list, you will perish (sorry!) That’s why it’s absolutely CRUCIAL that you build your list baby!
You have come so far in the work we have created together and now it’s time to seriously turn our focus on to LIST BUILDING MOJO!

You have to start somewhere and today is your day to START. A list grows day by day and year by year so put down the beating stick if you are one to beat yourself up about where you are right now. 
In this module, I am going to share and reveal my LIST BUILDING MOJO tips for you. Deep breaths, ready, set GROW!

Let’s start with your FREE GIFT!

A free gift is what you give away for free as a downloadable product on your website in exchange for your ideal clients email and name. A free gift can literally be anything but you want to make sure that it is SO JUICY and irresistible that they will actually give you their deets in exchange for your gift.

Do you have a free gift offer yet?

If yes, do you LOVE it? Does it solve a burning wound or desire for your ideal client? _____________________
If no, are you ready to build your list by creating the most amazing free gift ever? ________________________
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How to Create a JUICY FREE GIFT!

First off, think about your ideal client journey work we did in week four then think about where your ideal client is right now on her journey.  She’s stumbled upon your website and you have the ANSWER she has been looking for. 

	


What is that answer? 

	


What are her pain points?
	


What are her burning desires?

	


What is she desperately seeking?

	


What quick, fast and easy support could you offer her in this moment that would inspire her or kick her booty into shape? 

	


Make a list of 10 ideas in response to the above questions.

	1.
	

	2.
	

	3.
	

	4.
	

	5.
	

	6.
	

	7.
	

	8.
	

	9.
	

	10.
	


Now that you have generated some ideas, think about how your ideal client would LOVE to receive this information, knowledge or kick in the booty.
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Here are some ideas to get your wheels turning!

1. A special report

2. A mp3n audio recording

3. A video series

4. A section from your book (if it applies)

5. A guidebook

6. An action plan

7. A daily mini autoresponder series like a 7-day mini detox or a 3-day workout routine or 21-days of positive love notes

9. An eBook

10. A map or a calendar or a blueprint

11. Menu planner

12. A “how to” guide via video, audio or written document

13. A frequently asked questions (FAQ) pdf

14. An interview series

15. A discount of coupon to one of your programs

16. A checklist 

Now brainstorm a couple of other ideas for yourself or choose and pick from the above list.

	1.
	

	2.
	

	3.
	

	4.
	

	5.
	

	6.
	

	7.
	

	8.
	

	9.
	

	10.
	


The next step in creating your free gift is taking into consideration what YOU want. What would be the most fun for you to create? What are you passionate and excited about? What would you LOVE to create for your peeps? 
Now think about your energy of both time and money. What could you easily and joyfully create that you LOVE and that you have the money, time and energy for at this point in your biz? Remembering the client journey, what would be the logical next step for your ideal client after she has downloaded your free gift? 
You will want to create a call to action at the end of your free gift to support them in continuing the journey with you.  What would be an easy next step that could possibly be a free consultation with you or an offer for an e-book or e-course. What would serve THEM and YOU best?
Make the DECISION and SCHEDULE IN when
you will create your free gift
(or upgrade your current free gift!)
I can’t stress the importance ENOUGH of creating and having a super irresistible free gift that turns prospects into raving fans while building a thriving community. That said, I really WANT you to JFDI (just f’in do it!) your free gift.

I have chosen to create  a ___________________________________ as my juicy and irresistible free gift.

I will create my free gift that will grow my list, serve my peeps and support me in reaching my SOUL money goal by ______________________________ DATE.

I _________________________-(your name) hereby commit to creating this gift by the above stated date! Pinkie SWEAR!

Want more accountability?
 Reach out to one of your POP sisters in the FB forum and ask to be held accountable to your liveline to create your juicy free gift.

How to create your Free Gift
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By now you know what your peeps want and where they are on their journey when they have stumbled upon your site and you also know what would LITE you up and get you pumped to create. You also have decided what format your peeps would like this delivered to them by now you just have to do it.

Helpful hints on HOW to create your juicy free gift.

1. Tune into your own intuition and creative vortex to visualize what your free gift on your site would look like visually. 

2. Be like a ninja and scout around the web to see how and what other peeps in your field and in other fields are offering. I know that I told you to f’in focus because I want you to tune into your own guidance and intuition and I do however, it will benefit you to see what other peeps are bringing to the table. While you are on your ninja tour, note the free gifts that you LOVE and that YES you would sign up for and then the ones that you were turned off by. What do you like about the ones you like? What specifically turns you off about the ones that turn you off? What about the visual presentation others are offering do you like or dislike?
3. Map it out on a white board. On little sticky notes, brainstorm everything you want to put into your free gift. List everything from a to z.
4. Create your first draft without worrying about perfection or getting it right, just get it all out on paper or on audio or video. Just create and write and flush it out.
5.  Hirer an editor or ask a friend or loved one to edit your work and spruce it up for you. You want your free gift to be PROFESSIONAL and top NOTCH so don’t cut corners here. Make sure it is f’in fantastic, fab and ready to go. 

Free Gift MUST’S to POP your BIZ
and Build YOUR LIST MOJO!
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your heart to theirs. 

2. Have a beautiful COVER image of your free gift. If it’s a free report, e-book or action guide etc… have a cover image created to reflect that they are receiving a book. If it’s an audio or video series, use an image of a CD or an IPOD/phone. If it’s autoresponder mini series have an image for that. Remember that picture means a thousand words.

3. Include a closing message and summary of the content in the gift from your heart to theirs.
4. Include a call to action to the logical next step that you desire your ideal client to take. See how it looks here: http://www.amandamoxley.com/WealthConsciousnessBREAKFree
5.  Add your professional Bio and photo. Be sure to communicate your expert status and how they can work with you further. See how it looks here: http://www.amandamoxley.com/WealthConsciousnessBREAKFree
6. Optional: Include client success stories in your free gift.

7. Once they download the free gift make sure that they receive an auto responder (automated) thanking them for downloading their free gift and inviting them to your main website to see other ways you can help them.

8. When the time is right, ask those who have downloaded your free gift for a success story / testimonial about their experience after receiving and using your free gift. Then add these testimonials on your free gift page, on your website, in your ezine, or on your thank you autoresponder for your free gift. 
9. Communicate to readers that they will also be gifted a copy of your energizing and inspiring eZine. As seen here:
http://amandamoxley.com/WealthConsciousnessBREAKFree/thankyou-soon.html 

Congratulations! You are well on your way to creating and offering your free gift! Now let’s turn that puppy into a LIST BUILDING MACHINE! You are seriously about to gain massive leverage on all of the “work/play” you have put into your free gift.
A free gift is often times called an “ethical bribe” in our industry because you are gifting something for free in exchange for their contact details. YOUR list is your GOLD mine! Remember that this biz is an artful blend of both heart and NUMBERS. The more peeps you have in your community the more buzz you will create and you will go VIRAL. 

Work YOUR FREE GIFT throughout all of your online and offline marketing channels.
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1. Place your opt in box with your free gift IMAGE and 1 to 2 sentence copy on EVERY page of your website.

2. Place your free gift opt in box at the BOTTOM of EVERY page on your website. 

3. Place your free gift copy/ name and title and how  to sign up on the back or front of your business cards, brochures and fliers.

4. Add a dollar VALUE to your free gift example: (A $197 value)

5. Place your free gift opt in box on your BLOG

6. Put it on Facebook both your fan page and your personal page (if you want)

7. Remember that your WORDS are POWER. Craft a very snazzy and a “heck yes I WANT THAT” blurb that describes your free gift and use that description everywhere. Example: 7 Steps to Release the Fat that’s Holding You Back Special Report.
8. Create join venture relationships with other colleagues and friends who share your target market.  Create a win-win relationship in which they can share your free gift with their peeps via their ezine lists, social media etc.
Making it Happen!

1) Make sure you are signed up for an online list building system such as Constant Contact, Mail Chimp, Aweber, i-Contact or 1Shopping Cart. You can find these systems here: http://amandamoxley.com/useful-services

2) Make sure you have an opt in box that connects your sign ups from your site to your list building service (stated above). 
Other List Building MUST HAVES: 15 Super Easy & Fun Ways to Grow Your List
[image: image12.jpg]


1. Joint venture with other peeps who share your peeps

2. Write testimonials on high and even low traffic sites (get your name out there!)

3. Facebook ads 

4. Grow your friends on Facebook and Twitter by commenting and tweeting on other high traffic peeps feeds. 

5. Offer free talks in your local area and anywhere your peeps hang out (yoga studios, Pilates places, gyms, libraries, new age book stores, ski resorts, work out places, law firms, social clubs, women’s groups. At the end of your talk, offer a free consultation and always pass around a sign up sheet or have a raffle where everyone who give you their biz card or name has a chance to win something from you.

6. Host your own telesummit (takes a lot of work and time but a HUGE list builder

7. Sponsor live events where your ideal clients are gathered

8. Work with mentors who will feature you in their live or virtual success panels and through their ezine. (This has been one of my secrets to growing my list).

9. Get speaking gigs on big and little stages where your peeps flock (HUGE return on investment here.)

10. Get on TV and featured in magazines

11. Pitch ideas to the media.

12. Submit your articles to article submission sites such as ezine articles.com

13. Kick off a “tell a friend” campaign 

14. Start a brand ambassador program where you give referrals money or other incentives like coaching or master mind time with you

15. Use your email signature as a tool to invite peeps to sign up for your free gift

Know your GOAL and Track Your Stats!

How many people would you like to have in your community by a particular date?

By _______________________ (date), I intend to have  ________ (amount) wonderful women and men (describe your ideal client) in my community. I am happily and joyfully sharing my gifts with these wonderful women and they are LOVING what I am sharing with them.  I love and feel so good now that I am heard and seen. I know that I am meant to serve and support them on  their journey and I am so grateful to be able to sing my son and dance my dance for them. We are creating a long term relationship built on mutual  love, respect and integrity. I am so happy and grateful for these _______ (number of) blessed souls! Thank you Universe for bringing my TRIBE to me!

Track Your Stats!

How many peeps do you currently have on your list?

Track your stats every week. Helpful hint: set up a weekly SYSTEM in which you check in on your numbers. Note the average sign ups and unsubscribers you get per week. BTW... don’t get emotional when peeps unsubscribe. Don’t take it personally! Reframe that they were never going to buy from you anyway and be happy that they cleansed and released themselves away from you therefore making more SPACE for peeps who LOVE you and want to work with you. 

Track where most of your peeps are coming from. To make this easy you can have a question on your sign up… asking “how did you hear about me?”

Track your OPEN rate for your ezine and other email correspondences. Industry standards are about 20%.  But those numbers will fluctuate with your list size. 
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Week Eleven Action Steps

Complete this week’s form entirely taking time to answer each question and doing every exercise.

( Answer all of the questions in this guidebook

( Schedule when you will create your free gift

( Choose what kind of free gift you would like to create

( Create your Free Gift 

( Follow the 15 Must Have’s to Make Sure that Your Free Gift is Leveraged to GROW your LIst

Go easy on yourself! Don’t beat yourself up if you don’t make your goal first thing! Keep going. Be persistent and never give up. Practice, practice and practice some more until you find your sweet SPOT! Remember it’s a numbers game and that’s why you are building your list with your free gift!
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